This is a high-stakes, enterprise-level framework. The SEO strategy needs to move away from "software features" and toward "Revenue Intelligence," "Sales Transformation," and "Pipeline Integrity."
Here are the SEO assets designed to position IAQ as a $250k+ consulting solution.

1. SEO Meta Tags (For Search Engines)
· SEO Title: Intelligent Account Qualification™ (IAQ) | Revenue Intelligence Framework
· Meta Description: Transform your CRM into a decision engine. The IAQ Framework™ eliminates pipeline noise, increases win rates by 30%, and provides executive-grade forecast accuracy for modern B2B sales organizations.
· Focus Keyword: Intelligent Account Qualification
· Secondary Keywords: Revenue Intelligence Framework, CRM Pipeline Integrity, Sales Qualification Scoring, B2B Sales Transformation.

2. Social Meta Tags (For LinkedIn/Sharing)
· OG Title: Stop Tracking Activity. Start Measuring Intelligence with IAQ™.
· OG Description: Most CRMs are graveyards for unqualified data. The Intelligent Account Qualification™ framework restructures your sales process around six dimensions of rigor to drive 20-35% faster sales cycles.
· OG Image Alt Text: IAQ Framework Qualification Dimensions and Scoring Model.

3. Structured Header Map (H1-H3)
To ensure Google understands the authority of this page, use this hierarchy:
· H1: Intelligent Account Qualification™ (IAQ): The Revenue Intelligence Framework
· H2: The Hidden Crisis: Why Most Sales Pipelines Fail
· H2: Introducing the IAQ Framework™: From CRM to Decision Intelligence
· H3: The Six Dimensions of Qualification Rigor
· H2: The IAQ Qualification Funnel: Measuring Strength, Not Just Activity
· H2: Data-Driven Predictability: The IAQ Scoring Engine
· H2: Seamless Integration: IAQ for Salesforce, HubSpot, and Creatio
· H2: Measurable Business Impact: Revenue Outcomes & ROI
· H2: The IAQ Transformation Program: Your Path to Pipeline Integrity

4. Enhanced Content for SEO Authority
To capture high-intent "C-Suite" search traffic, I recommend including a "Key Definitions" or "FAQ" schema block to own the featured snippet for "Account Qualification Framework."
What is Intelligent Account Qualification (IAQ)?
Intelligent Account Qualification™ is a proprietary revenue intelligence framework designed to move sales organizations from activity-based tracking to outcome-based intelligence. Unlike traditional BANT or MEDDIC, IAQ utilizes a dynamic scoring engine integrated directly into the CRM to evaluate account viability across six strategic dimensions: Fit, Problem, Impact, Authority, Timeline, and Position.

5. Recommended "Slug" (URL)
domain.com/intelligent-account-qualification-framework

6. Strategic Internal Linking Strategy
· Anchor Text: "CRM Strategy Audit" —> Link to your Assessment page.
· Anchor Text: "Revenue Performance Platforms" —> Link to the E6 Solutions "About" or "Services" page.
· Anchor Text: "Salesforce/HubSpot/Creatio Implementation" —> Link to specific platform expertise pages.



The "Wit" Factor: A Quick Optimization Tip
Search engines (and VPs of Sales) have one thing in common: they hate fluff. Your current copy is lean and punchy, which is great for "dwell time." By keeping the Typical Results in a table format, you’re not just helping the reader; you’re helping Google’s crawlers identify you as a "High-Utility" page, which is the fast track to page one.

